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NEWSLETTER 
FOURTH QUARTER 2009 

Firm Welcomes 
Advisor, Staff 

A Look Ahead: Our Economic Outlook 

A Look Back: Our 2009 Performance 

We’d like to introduce you 
to the newest members of the 
Bradway team: Rick and Maria 
Duncan, who joined the firm in 
December, and Sue Holland, 
who joined us in January. 

Rick is a principal and 
senior advisor, while his wife, 
Maria, is client services man-
ager. Sue is our new client 
services liaison.  

      The Dun-
cans have 
been in busi-
ness together 
for 15 years in 
Longmeadow, 
where they 
ran Richard G. 
Duncan Fi-

nancial Services, an independ-
ent advisory firm affiliated with 
LPL Financial. 

Rick brings more than 35 
years of industry experience to 
Bradway and sits on our in-
vestment committee. He fo-
cuses on portfolio manage-
ment, financial planning and 
insurance and specializes in 
matters affecting family held 

(Continued on page 2) 

Most of us would probably 

rather forget the sour economy of 

2009. The good news, however, is 

that we now appear to be on the road 

to recovery. This road is likely to be 

longer ï and perhaps bumpier ï than 

those travelled in recent post-

recession recoveries. But it is still a 

recovery. 

Why do we expect a 

slow recovery? First, 

the availability of 

credit remains con-

strained. Without an 

adequate supply of 

credit to fuel growth, the economy 

canôt rebound quickly. Second, con-

sumer spending remains weak. That 

should come as no surprise given the 

high unemployment rate and high 

household debt levels. Since con-

sumer spending constitutes about 70 

percent of all economic activity, itôs 

clear that the economy will rebound 

only as quickly as the consumer 

does. The final major economic 

headwind is government action. Al-

though the massive 

government bailout 

and stimulus plans 

probably prevented 

another Great De-

pression, they did run 

up Uncle Samôs debt 

to alarmingly high 

levels. This will 

likely lead to higher 

tax rates, which are typically a drag 

on the economy, and will require 

investors to pay attention to currency 

valuations. Additional regulation of 

Wall Street and banks also may put 

brakes on the recovery. 

(Continued on page 2) 

The Bradway Financial Model 

Portfolio gained 4.7 percent in the 

fourth quarter of 2009 and 24.3 per-

cent for the full year as stocks con-

tinued their rally off the lows of 

March. The S&P returned 6 percent 

for the quarter and 26.4 percent for 

the year.  

The results were nearly in line 

with our goal of capturing 100 per-

cent of the upside of the S&P 500 

Index in any 12-month period while 

being exposed to only 75 percent of 

the downside. If you recall our stair-

case analogy, that means if the mar-

ket climbs 100 steps, we expect to 

follow along. If the  market falls 100 

steps, we expect to fall only 75. This 

gives us a 25-step head start when 

the market rebounds. When you re-

peat this cycle over and over, it gen-

erates returns that beat the index 

over the long term. 

Returns of 30 to 40 percent were 

common for clients who systemati-

(Continued on page 3) 

Rick and Maria Duncan  

Sue Holland  

INSIDE: 
Portfolio Changes: Page  4 
Document Vault: Page 5 
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Outlook 

Nonetheless, there are encouraging 

signs of life in the economy. The 

strength of emerging market economies 

should help stimulate the global econ-

omy and help drive exports and manu-

facturing here in the U.S. Aside from 

financial companies, corporate balance 

sheets are in very good shape and have 

the best liquidity we have seen in dec-

ades. Inventories, which companies slashed as business 

fell severely during the fall of 2008, are now being 

replenished. And that will support growth.  

 
INVESTMENT OUTLOOK  

From a broad market perspective, we donôt expect 

great stock returns over the next several years because 

stocks appear to be slightly overvalued after the strong 

rally that began last March. We think the broad stock 

market is overvalued in light of forecasts for a rela-

tively long and subpar economic recovery. Corporate 

bonds appear to be fairly valued, and should produce 

returns in the mid single-digits, while U.S. government 

bonds are priced for poor returns in the next few years.  

But itôs important to remember that our investment 

portfolio is highly focused ï and that means you are not 

invested in the broad market. The fund managers we 

use have a knack for identifying and taking advantage 

of specific opportunities. We expect them 

to continue to do so. Even when the broad 

market moves sideways, the fund manag-

ers we use tend to spot companies that are 

growing, undervalued or both. We also 

may add exposure to exchange-traded 

funds when warranted.   

       In addition, we expect to continue to 

purchase protection against the sagging 

dollar by maintaining our exposure to 

commodities and foreign stocks. Our investment with 

First Eagle Global, for example, contains a gold and 

precious metals component, and we have pure com-

modity exposure through the PIMCO Commodity Real 

Return fund.  

Although our current outlook projects domestic 

stock returns in the high single-digit range, and emerg-

ing market returns in the low double-digit range, we 

expect that our portfolio returns will be somewhat 

higher in 2010. 

Brian K. Case 

brian@bradwayfinancial.com 

 

Craig A. Roncaioli 

car@bradwayfinancial.com 

 

Richard G. Duncan 

rick.duncan@bradwayfinancial.com 

(Continued from page 1) 

Duncans Join Firm 

businesses. Rick began his finan-
cial career with Connecticut Gen-
eral in 1972, where he handled 
insurance and estate planning. He 
went on to establish his own insur-
ance agency before transitioning 
into financial planning and invest-
ment management in 1993. Rick 
also has been involved in real es-
tate development projects. A gradu-
ate of Central Connecticut State 
College, Rick has held his securi-
ties license for 35 years, his options 
license for six years and is a mem-
ber of the Estate Planning Council 
of Hampden County. 

Maria, also a member of the 
investment committee, served as 
manager and administrative assis-
tant at Richard G. Duncan Financial 
Services. In addition to maintaining 
client relationships, she conducts 
research and formulates recom-
mendations for stocks, exchange-
traded funds, mutual funds and 

options. Maria, who holds a bache-
lor’s degree in economics from 
Connecticut College and a master’s 
in business administration from 
Rensselaer Polytechnic Institute, 
brings a varied business back-
ground to Bradway. As a property 
manager for nine years, she was 
responsible for rental, maintenance 
and accounting functions for a port-
folio of multi-unit residential and 
commercial properties. She also 
served as a planning manager and 
account executive at Southern New 
England Telephone. 

Rick and Maria have lived in 
Longmeadow for more than 20 
years.  

They have three grown chil-
dren and have enjoyed sailing 
coastal New England from Long 
Island Sound to Maine for more 
than 25 years. Rick also enjoys 
woodworking and photography, and 
Maria likes yoga and travel. 

As the year progresses, you’ll 

be hearing from Sue, who is re-
sponsible for a range of client ser-
vices. She manages the client re-
view process, keeps records cur-
rent and helps advisors prepare for 
meetings.  

Sue, who earned a bachelor’s 
degree in human development and 
family relations from the University 
of Connecticut, brings a diverse 
background to the firm.  

She is retired from a career as 
an adult probation officer for the 
state of Connecticut. She has 
worked as a crisis counselor for at-
risk teens and supervised families 
who provided emergency shelter for 
teenagers. And she has experience 
as an assistant to an accountant, as 
well as dealing antiques.  

A certified Spinning instructor, 
Sue resides in Amherst, Mass., with 
her husband and three children.  

In her spare time, she enjoys 
bicycling and hiking with her two 
dogs. 

(Continued from page 1) 



Bradway Financial Market Commentary, Fourth Quarter 2009                                                 3 

 

Bradway Model Portfolio Performance 

Notes: * indicates funds added to the portfolio in mid December. Table in-
cludes only those funds that were in the portfolio during the fourth quarter. 
Total Bradway Model Portfolio performance includes these funds as well as 
those that were dropped from the portfolio during rebalancing and realloca-
tion during the year. This investment model may be adjusted based on 
account size and tax status.  

Performance 

cally contributed to their accounts 

throughout the year, including 

through the panic of the first quar-

ter. 

With memories of the historic 

crash of 2008 still painfully fresh, 

we positioned the portfolio conser-

vatively in what was a very uncer-

tain investment environment for 

much of the year.  

We carried a much larger cash 

position than usual in an effort to 

protect capital. We deployed the 

bulk of that cash in the middle of 

December. (Please see Portfolio 

Changes on page 4.) 

Overall, we were very pleased 

with the performance of the funds 

we selected for the portfolio. 

Five of the nine stock funds in 

the portfolio returned more than 30 

percent for the 

year, with three 

of them generat-

ing returns of 40 

percent or better. 

Two of the nine 

s t o c k  f u n d s 

trailed the S&P 

Index by a couple 

of points. Only 

one fund, CGM 

Focus, suffered significant under-

performance. The fund appears to 

be regaining its footing, however, 

as it performed well in the fourth 

quarter. 

Our decision in the spring of 

2009 to add corporate bond expo-

sure to the portfolio paid off hand-

somely.  

Compared to stocks, bonds 

typically carry low risk and there-

fore have relatively low returns. 

But early in 2009 the bond risk was 

perceived to be high because of the 

credit crisis. Our analysis revealed 

that the bond risk was actually low, 

so we added to our bond exposure.  

Two of the bond funds we 

used and sold in the fourth quarter 

ï Loomis Sayles Investment Grade 

Bond and PIMCO High Yield ï 

produced returns greater than 20 

percent.  

This is a classic example of a 

low-risk, high-return opportunity 

that only comes around every so 

often. 

The portfolioôs exposure to 

commodities also worked well, 

with the PIMCO Commodity Real 

Return gaining 11 percent for the 

quarter and 24 percent for the year.  

We will continue to closely 

monitor the performance of all of 

the funds in the portfolio and make 

changes when necessary.  

Our own accounts are man-

aged exactly the same way as 

yours, so you can rest assured that 

we will always aim to minimize 

risk and maximize returns. 

(Continued from page 1) 

Overall, we 

were very 

pleased with 

the perform-

ance of the 

funds we se-

lected for the 

portfolio.  

INVESTMENT  

FOURTH 

QUARTER  

FULL 

YEAR 

Third Avenue Value  4.2% 45.3% 

First Eagle Global  2.1 43.0 

The Fairholme Fund  8.3 40.4 

Longleaf Partners Small -Cap 7.4 38.3 

Selected American Shares  6.2 33.3 

Baron Small Cap  7.1 30.5 

Loomis Investment Grade Bond  1.2 27.0 

Wintergreen Fund  4.4 24.6 

PIMCO Commodity Real Return  11.2 24.3 

Baron Partners Fund  4.9 24.1 

PIMCO High Yield  1.0 22.4 

Oakmark Equity & Income  4.3 21.1 

PIMCO Unconstrained Bond  0.4 12.8 

CGM Focus Fund  6.2 11.9 

Diamond Hill Long -Short  5.9 11.5 

PIMCO Investment Grade Bond  0.5 9.3 

Cash and Core Money Market  0.0 0.7 

Artisan International*  -0.7 - 

Harbor Capital Appreciation*  2.0 - 

Oakmark Global Select*  -0.1 - 

SSgA Emerging Markets*  1.2 - 

Total Bradway Model Portfolio  4.7 24.3 

S&P 500 Index  6.0 26.4 
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ALLOCATION    RATIONALE  INVESTMENT  

First Eagle Global  8%   

Conservative global investing with expertise in 

metals. 

Oakmark Equity & Income  8   

Conservative, opportunistic allocation of stocks 

and bonds. 

The Fairholme Fund  8   

Traditional value stocks with focus on strong 

cash flows. 

Artisan International  5  Foreign large-cap growth stocks. 

Baron Partners Fund  5   Companies with sustainable growth. 

Baron Small Cap  5   Small companies with sustainable growth. 

CGM Focus Fund  5   

Stocks of companies benefitting from short-term 

trends. 

Diamond Hill Long -Short  5   Hedged investments in deep value stocks. 

Harbor Capital Appreciation  5  

Added to increase exposure to domestic large-

cap growth stocks. 

Longleaf Partners Small -Cap 5   

Concentrated portfolio of undervalued small 

companies. 

Oakmark Global Select  5  Highly focused international stock fund. 

PIMCO Unconstrained Bond  5   òBest ideasó from the leader in bond investing. 

PIMCO Commodity Real Return  5   Tracks the DJ-AID Commodity Index. 

Selected American Shares  5   Strong management at compelling valuations. 

SSgA Emerging Markets  5  

Added to increase exposure to diversified emerg-

ing markets stocks. 

Third Avenue Value  5   

Bottom-up approach to stocks, with focus on 

balance sheet. 

Wintergreen Fund  5   Opportunistic global investing with activist bent. 

Cash and Core Money Market  5   Cash awaiting investment. 

Yearend Bradway Model Portfolio  

Notes: Includes funds in the portfolio as of Dec. 31, 2009. This investment model may be adjusted based on ac-
count size and tax status. Portfolio refers to the Bradway $200,000 Model Portfolio. 

Portfolio Changes Boost Large-cap and International Exposure 
In December we made some 

additions to your portfolios to take 

advantage of opportunities we see 

in domestic large-cap growth 

stocks, developed foreign countries 

and emerging markets. 

As you may recall from our 

review of portfolio changes we 

made in late October, the cash posi-

tions in our model portfolios were 

relatively high. We added these 

new investments by deploying most 

of that cash. In each account model 

the cash level is now around 5 per-

cent, down from as high as 25 per-

cent. 

The four funds we just added 

all have been in the portfolio be-

fore, and the only reason we sold 

these funds in the past was due to 

changes in our macro-investment 

outlook. In each case, the fund 

managers have a long-term track 

record of success, significant in-

vestment in their own funds and the 

flexibility we believe they should 

have to properly pursue opportuni-

ties. We are confident that they will 

only invest in their particular areas 

of expertise when the potential re-

wards outweigh the risks. 

Hereôs a review of the four 

funds we added, along with a link 

to each fundôs Web site if youôd 

like more information: 

Harbor Capital Appreciation is 

a domestic large-cap growth fund. 

Our model portfolio was under-

weight in this sector. These stocks 

were beat up during the crash last 

fall. But as the economy normal-

izes, we need to increase our expo-

sure to these growth stocks. Harbor 

Capitalôs Web site is 

www.harborfunds.com 

State Street Global Advisors 

Emerging Markets is a diversified 

(Continued on page 5) 

The fund managers have a  

long-term track record of suc-

cess, significant investment in 

their own funds and the flexibility 

we believe they should have to 

properly pursue opportunities.  
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Portfolio Changes 

emerging markets fund. As we told 

you earlier this year, we considered 

emerging markets too risky due to 

the credit crisis that precipitated the 

crash of 2008.  

We believe that emerging mar-

ket economies have weathered the 

crisis relatively well and that risk is 

now much lower. We used to view 

emerging markets as an opportunis-

tic component of the portfolio.  

But with the rise of emerging 

economies, their increasingly im-

portant role in the global economy 

and potential for long-term growth, 

we believe emerging market funds 

should be a more permanent fixture 

in our portfolio. This fundôs Web 

site is www.ssgafunds.com 

Artisan International is a for-

eign large-cap growth fund. This 

fund must invest outside the United 

States. As the global economy re-

covers, itôs important to increase 

our exposure to stock outside the 

U.S.  

This fundôs Web site is 

www.artisanfunds.com 

Oakmark Global Select I is a 

focused world stock fund. Al-

though the fundôs managers can 

invest in the U.S. if they see com-

pelling opportunities here, they 

typically invest the vast majority of 

the fundôs assets abroad.  

The fundôs Web site is 

www.oakmark.com  

All four of these funds were 

added to our larger account models. 

As you may recall, all clients are 

created equal, but all accounts are 

not. We manage all accounts using 

the same overall strategy.  

However, due to the greater 

flexibility of larger accounts and 

the limitations inherent in smaller 

accounts, we use different tools to 

accomplish our investment objec-

tives.  

Thus in our smaller accounts 

we added only Oakmark Global 

Select I. 

If you have any questions 

about these portfolio moves, please 

contact us. 

(Continued from page 4) 

Have You Used Our Document Vault? Learn How on Feb. 25 
An unusual service we provide 

is our Document Vault, where we 

can securely store digital copies of 

important files such as your insur-

ance policies, estate plans, financial 

plans and tax returns.       

You can access these 

documents from any 

computer with an 

Internet connection 

and share them with 

other advisors, such as 

your accountant or 

lawyer. 

There are several 

benefits of storing 

digital copies of your 

important records. 

First, you donôt have to worry 

about securing and backing up your 

documents on your own computer. 

If youôve ever had a hard drive fail, 

and lost data in the process, you 

know the hassle involved with res-

urrecting your files. Our server is 

secure and is constantly backed up 

to prevent the loss of data. Second, 

having all your documents in one 

place ï where your family mem-

bers can access them in an emer-

gency ï adds peace of mind. Fi-

nally, it can be convenient having 

your tax returns or other financial 

documents organized 

and at your fingertips 

when you need them, 

such as when applying 

for a loan. 

      If youôd like to 

begin using your 

Document Vault, 

please contact us. 

Weôll provide you 

with a username and 

password. To have a 

document filed in your 

personal vault, you can either send 

us a hard copy that we will scan 

and file in the vault, or you can e-

mail us a digital copy of the docu-

ment to be filed. 

If youôd like to provide other 

advisors with access, or even lim-

ited access to certain files, we can 

set that up for you, too. 

And if youôd like to learn more 

about the Document Vault and the 

other features found on the Client 

R e s o u r c e s  p a g e  o f 

www.bradwayfinancial.com, join 

us at 7 p.m. on Feb. 25, when we 

will host a Webinar to walk you 

through our Web siteôs tools. 

When you visit the Web site, 

you can click on the Client Re-

sources button thatôs just below the 

Bradway logo at the left side of the 

home page. This button puts all 

your information at your fingertips 

by taking you to the Client Re-

sources page.  

The Client Resources page 

features instructions and links that 

allow you to easily access your 

performance reports, Document 

Vault and financial planning tools. 

The page also includes instructions 

for participating in our monthly 

conference calls, as well as contact 

information if you happen to forget 

your username or password. 

To the Contact Us page, weôve 

added a section about who to con-

tact with specific questions. 
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800-725-1622 Ext.  E-Mail  

Barbara Giard 1 barbara.giard@bradwayfinancial.com 

Maria Duncan 2 maria.duncan@bradwayfinancial.com 

Sue Holland 3 sue.holland@bradwayfinancial.com 

Brian Case 4 brian@bradwayfinancial.com 

Craig Roncaioli 5 car@bradwayfinancial.com 

Rick Duncan 6 rick.duncan@bradwayfinancial.com 

Bill Stephens 7 bill.stephens@bradwayfinancial.com 

Karen Sprenkle 8 karen.sprenkle@bradwayfinancial.com 

Kelly Cusson 9 kelly.cusson@bradwayfinancial.com 

Karen Randazzo 10 karen.randazzo@bradwayfinancial.com 

Contact Us 

Upcoming Events: Elder Care Planning Discussion 
This spring we plan to hold a 

monthly conference call on elder 

care planning. During the call we 

will review a book that we highly 

recommend, ñIs Your Parent in 

Good Hands: Protecting Your Ag-

ing Parent from 

F i n a n c i a l 

Abuse and Ne-

glect.ò  

We encour-

age all of you to 

read this book, 

which is a good 

place to begin 

the planning 

process. 

The author 

recounts his ordeal of discovering 

and dealing with the financial and 

emotional abuse of his father by a 

once-trusted caregiver. In between 

chapters detailing the compelling 

story of his 82-year-old father, au-

thor Edward Carnot provides tips 

on how to protect yourself and your 

family from this type of situation.  

As Carnot notes in the intro-

duction, ñThis book contains the 

information you need to start your 

own plan to care for and protect 

your elderly 

parent or par-

ents. My hope 

is that after 

reading this 

book, you will 

b e  w e l l -

equipped to 

evaluate your 

own parentsô 

situation and 

make appropri-

ate plans before problems start to 

arise. I assure you, reacting to 

events after they have happened, as 

I did with my father, is the worst 

way to proceed.ò 

After reading the book, we 

agree.  

The book is an opportunity for 

parents to realize that they need to 

communicate their wishes to their 

children. Likewise, it is an opportu-

nity for clients to help develop a 

plan of care for their parents. 

The book explains, in simple 

terms, various legal definitions and 

concepts such as power of attorney, 

living wills and guardianship.  

It outlines the range of care 

options, from home care to nursing 

homes; how to select the appropri-

ate level of care; and how to fi-

nance it.  

The book also explains various 

insurance options, including Medi-

care, HMOs and long-term care 

insurance. And it gives tips for pre-

venting fraud, keeping elders safe 

in their homes and identifying de-

mentia. 

If you would like a copy of the 

book, please let us know and we 

will send you one. 

We recently changed some of 

our telephone extensions.  

Here is a list of Bradway Fi-

nancial advisors and staff members 

and their telephone extensions and 

e-mail addresses. 

Barbara is the first point of 

contact for Brian and Craigôs cli-

ents. Maria is the first point of con-

tact for Rickôs clients.  


